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*_d Car Ra
st CAD3EAC, S user Ting1013 LAC, U.am~Twe'
I11 CADLAC, 5.uPmer e..Twgi
1216 CAOMML.. 5.Pam it' s sh

1"3' COLE, 5muen ger Twing
1613 RAMEan S.Paemr Twaig

1913 DE TAILE, 2-Passegew Re-a
4 1914 PACKARD, 5-Puaeger Tsing

A .p.cial arramemest Ia enetita with the sal, of
these used ene maeSe it posibla tur the perahasr t secure.
te of them immediately for a eagh payment with terma for
the balan.e.

wasse OraTIOs ex ==N sEMI.

Th WCo and Stoddard Co.
1138 Coemecticst Avmm North 7$1

Real Bargains in
Used Cars

The big vokhae of business that we are doing on the Sauln
ear makes it ne-ssary that we have allavailable space in our

nilding. Tir is made possible only by keeping our stock of
iced cars down to a mmn.

Here are the bargains we have to ofer:

NEW DODGLROADSTER, DRIVEN DMI l00 MILE.-
WIL SACRIFICE.

1912 CADRIAC-RE~bASNBLE

1913 ORLAD-sefarefir and electric Ights--geod eondi-
tiem-mewlypalsd-wi e! for $300.

SEVERAL MODEL T FORD TOURING CARS- in good order.

RecordAutoCo.
631 Mass. Avenue

Pho.e . 23

.flS~iE*RALBARGAINS
Nes WIEe 3Rased ApB.25th.

~916PUI±MAN, perfeetaxcnition..........675
Geogasseger; fin condition; Lost

- -8 -.-00
$ % $2

isi

giga faer
sir xups e .ili

No. Is anstms tall isMese = nea, All wout re-her that those who have ear. to dis-
ose of wouM attlad to. this matter
themselves beiefe making te sar-
hase of a sew miahme. lut Sinesthe ealseneles of the busnm require
hat they must headle the used car
iey put the beat foot forward- and
meaner to give the purchaser his
1nosee worth.. It Is to their interes;te de so.
BNak new buyer of a motor ear is

heat one more prospect for them to
work on. He Is set always going
to keep his preset machine. When
he wants another it you have already
old him his present cear, whether is
seond hand or pew at the time ofpureiase, and have treated him in a
businesslike manner, the chanees arethat the pext order will come to yqu.
Never before has the demand fornew automobiles been so great as it 1s

this season. It is conceded on allsides that with an automobile produe-
tion running over 1,.00.,00 care this
ear, the output, huge as it will be,
will be from fifty to seventy-five petcent lees than the, demand. This de-
mand, which springs from ever] part
of the country, is based on the general
acceptanOe everywhere of the mnotor
oar as a necessity.
The automobile formerly has been

viewed, at least in part, as a luxury.Now it I. bought and used as an im-
portant factor in the promotion of bus-iness as well as for pleasure. The as-
ton=ehag expansion of the motor truk
Industry is suficient evidence that
business houses throughout the nation
have Aoepted motorisation of their
hauling problems as the logical solu-tion of this expense item of the bust-ness house.

Angsee Wel for Antes.
The demand for motor cars in *ash'

Ington duritu the past two months-has
been greater than during the belgt)of the selling season' of any previous
year. The freight car shortage his
made it impossible for the dealers to
receive cars as fast .as they would like
to. have them. The outlying teritory.,
which comes under the jurisdiction of
the local agencies, has made unusual
demands for cars. Farmers during
the past eighteen months have been
undergoing a period of exceptionally

good times, crops- have been good, and

SERVICE MAN'S
JOB NOT EASY

He Has to Be Good Workman
and Diplomat of Highest

Character.

ANGRY YET HE SMILES
Salesmen Work Greet Hardship by

Promising Repairs Which Can-
not Be Made.

It is a wIIO illusion to believe that the
service maui job is a sinmsre. Th
actual repaking sd adjustsig of a. car
tothe competent mechanic is but part of
day's work. The service manager must

not only be catable ef onakb edjust.
meats and repatry himself. but be ntaet
bea diplomat. His success ,Ieends upe1ehis ability along this fine. As a naster
ofdiplomacy, he must put to sbatne saylibhssadcr or consular offcer that has
.r-rved wader the mnost trying conditions.
In tha tis. of dlpinnay, -the servie
man must be eauorteoun abb* SIl. To
rann service staiens foot- wlith
uomobiole owner as a Cras* -and a
nuisance. and oveirlook the fehast
owners shotsd re'estvS the same.
eratiee. The irpubles df'h*5s asheil
begin Amt as seas as th ewnere rell
et th.e.terem.-O0e. . The. prebemmas.
Inmnany eases. feels that the aget
insbes a emtstoul itet amp' lhs gaa et
sis car and that te is n~ee his'ar
but his duty to sqparste i.hIn'se q
lset twe-tidot hi. .pred

fEe*~es K.itef,) -

In a neumber of cases 4~is the agentwhse te(e foundation fr slihe wit-
ce as trouble. Mni e leeqwi i
to extravagnt In their prsuiles te< tse
-a--r. 4eewiu .eh Rim nmot euga

thing underthe aua seu the way etfu
Ie. They kntow thai. thesahew.n
not bemasg~fa4
tutinus sela
they selih*

the -wnAlk
per s s : m-that
ot Wby s- et s-eM~~haters 88

aR. vn -aaCnri ==' to the Inks
10

that would meet their reaoiesaet. it
did not tkes them lesg to dome the train.
action. Proe asked for and ease are
net beyend the reach of many and, ta
se-es Instances. arrasgements ean be
maam whereby a part at the purchase
p -secan he paid down and the ramineA'
en onvenmiet tras.

A Lew.er Pri"ee fre.
Dealers who have compared the priese

asked for meed carn in Washington to
thes asked in other ities. find the prices
here are below the level of these asked
in other cities.
Nevertheless, the used car hers i not

sold on the "As Is' basis that obtane
elsewhere. In some ctiles the ear is tak-
en as it stands- and is sold that way, the
dealer stepping out frram under any re-
spoesibltty for its performanee in the
new owner's hands.
For the most part. and partielerty

with reliable and established arms, the
used car is sold under conditions of con-
tract that bear ouch relation to the
a t entering into the sale of amy
new ear. Tba dealer cannot. of oearse,
assume a service obligation qute so
broad as the one put on the new ear. but
he does teake. speciic arrangemeds in
most- cases to care for the used car buyer
exactly as he would for the purchaser of
a new one.
The car taken In trade usually is care-

fully examined and put into best-clas
ospditioa and thea the prospective boyer
of it is told exactly what it is and what
It can be expected to do. The buyer
usually will dnd, then, that he has Oeeegiven a square deal and that his buy will
give hi fub value for the mouey in-
vested.
"he ordtry used-et bayer. oveieeks

one fadtcr whea he geS "daky " fer
auec investment. That is, - that
any fami that acquires a used car be-
comes a potential posslity for a new
at at some tis In the future.
The dealer who cels the par is not in

business for today only, and the cnmula-
tive effect in selling motor ears is pre-
cisely what the cumulattve effect Is is
any other business.

Used ctse Great Value.
In other words, the motor car dealer

who has sold, may, 1000 used car to 1.00
well-satisded customers is in consider,

ments. to all employes except the service
men. To tell the man that he cannot ee
what ia being done to his car, but at the
same time be expected to pay the bill,
requires frmnema of purpose and a good
command of the Wing's English if the
task is to be accomplished without
trouble.

Owners Are SuperSetal.
The car owner has a supercial know-

ledge of his machine but lkes to talk
about it. It is a form of recreation to
him. He forgets that the service man
must hear this same story from every
one who comes in and answer alt ques-
tions that really have no bearing on the
real trouble.
A service station is a business propos-

tion and should be conducted on a busi-
ness basis;- the ,same as the drug, shoo
or grocery business; educate your custo-
mers to that end. There are some people
who are three or- four years behind in
their Impressions of the automobile best-
ness and they fee! that. the motor ear
agent or service s*ph i a really dread-
ful person to deal with. There are oth-
arm who think differently and. act difer-
eatly. The latter elass is Increasing rap.
idly--help them grow. In't "kid" pot
castomers; be honest with them. Sooner
or later they will find that you are not
sincere' In your dealine with them and
that will make your row harder to hoe.
There are some automobile owners who

will trust you, while others would not
beneve a-service man on his oath. Treat
the former with the greatest tairness and
honeety. The latter will have to be han-I with dlomay.Practically every

euntered the ear owner who is mc
Attain that he knows whet Is wrong
with his machine that he refuses to listen

to the advice of the mechanic. He doesnot* oldest to being told that 'his dedue-tions on the treate with him ear are,messet.Mutthepls msn ca fol-
lohs tda as4 remedying the

treablis, he hag the car to himself.
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Weg1 to .,d the
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he a oud sh. at the

a-t thatth amw.. ewofh s u s.
liuers sitarey.h ia thut w -b r

i wb f aaer'drn..4er. mN
prs satie the year aend tet es

..he ..asteso,g be for motor ear
on0ea bbeewoh e nd thouired t nt-
terh as as eminatloa by ea .T ere
areA eek reasons would show. in the
tot that the mams of thes used-ar
itag, othathim In the fabe Y bettor
pree1* for the further newls of the w
ar he haathe Agency for them Ae the

n e wh tha t Acquired the new
Advautogee oft iweneegav.

Thus is not dicult to a dendan. There
are seeat reasons for such dductioen.
Oe on tof the man who buys aused
car In many ie tanc e makes the pur-
chase solely for the purpoe of making
himself familiar with motor car ban-
dlTg, so that he wi be able bettr to
bare for th.new careme in mid.
Anotheri tha at the time he cannot

get delivery en a new car.
Another i that the used car ase-

esariy Is one or two seasons old, um-
leartone of the unusual bargains that
ie aoes here and there In the rowin
tken advantage of. and this in Itself
is Eng of the factors that operate to mank
tow caroreopects of the aed-car baer.
Tie edvantages of buying a used car.

to begin with, are mere. all told, than
the mingle advantage oe. years
gone by the purchase of an old car was
pretty much a gamble, at leat in some
quarteri but that condition has been
erased from the map of Washington map
of automobile selling. At West It has been
eraseda ar as the establesed, reliable

dealer Is condcrned
naineere frequentlyeay that an mu-

tomobile doe not get what they ca
"oatehed up" until Its second year. It
to an establsed fact that racing cas

S ereason, always have bea capa-blA ofgreateETgertormancee during their
secoad Mue than omd beno lite
them uingthe Ast be t
JS any holdat the Idea that a cr

that wibeen used ptopery ro mse year
Is actually in bett condition tha whe
it wa just out of the factory hipofg
room. Certainly the oar that has beam
overhauled by the dealer and put hico
Mat-clsas condition will give Its owner
a measure of servie equal to the whit-
ted-down Invetme t put Into it. be-
ause If the opposie state ofunafur held
forth the used ear busines would come
to an end. Most any one kmows what
happens to busne that tri to fool all
the people all the time.

-AET CABRUUTO P A
eed. Pare Gas fress 0.1d Gaselier

Without Ad eatstat.
Just what the trend in the 1917 auto-

mobile will be Is herd to surmise at thin
time, but according to one maker, the
present situation on gasoline will be
the cause of bringing out a number of
motor and carburetor Innovadtons which
will be adapted for the use of keroeene.
Already a carburetor which teeds Pure
gem from cold gasoline or kerosene with-
out adjustment has been introduced, and
it Is claimed to be an unusual fuel saver.
The new deviceIs called the Sunderman

safety carburetor, and a test made in the
lbenratories of the Automobile Club of
America revealed Its many noteworthy
functions. For the new carburetor are
claimed greater power, flexibility, and
..ne,and it weighs but ten ounces. It

In positively safe from backfire and leaves
no reaidue.

" CARBURETOR AND GAB.
Etok Price of Puel Maa that Cawe

Must . . Take..
The increasingly high cost of gasoline

Ie undoubtedly causing car owners to
gave more careful consideration to the
carburetor and Its correct djustment.
And thin reveals the interesting fact
that the more perfect you got the mixture

theeesnse
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beers or teed. -me..La.. '

or eslskof sed aniti ..4-~ in the d
and .w ..aifu r as. f& a. e...s

-a& .I e_ is saples to a ens *sd
die car fes ae gsiaed s.

If a e the car y. a., weei&oe
bcst ese it for you. L

ThI Service
Is a Decidd Innovation.

-- THE ---

UNION GARAGE
623 G St. N. W. nr..e ss".

Dild=.. fir Chahers Car
-Q0a Amy'

BARGAINS
IN USED CARS

We had TWELVE of these used cars, but ae the hi was
furnished our advertising man. ONE has been add.

This aphasia s the importance of acting quickly if YOU
desire to be among the ELEVEN fortunate purchasers of theseused cars.

9AUl are in good condition and are big values. See them, itimplies no obligation to purchase.
Packard Limousine, T' -Top Condi-
tion and a Great, Big argain, $500
PULLMAN, Towng Car... .325 CHEVROLET, Towing Car ..335MARION, Tering Car......$325 (Electric Ughts)
FORD, Towing Car........$275 'FORD, Teorig Car........ MDORT, Tsw Car.......456 FORD, Resr-..........35.(ieNow)
OVERLAND, Tsmig Car.. $375 FORD, Towhg Car........$251

(Electric Starter and Ughte,) FORD, T..4.g Car........$23

MILLER BROS.
AUTOMOBILE AND SUPPLY HOUSE

USED CAR DEPT., 829 14th St N. W.

Bargains in Used Cars at
Absolutely "No-Profit"

Our "no-pofit" plan is simply a scientific principle of
merchandising. We do not buy used cars at their lowest cash
value and resell them at the greatest possible profit. We ac-

cept different standard makes of cars traded in on Kissel and
Cole ca~t their true market value and resell than after over-

Palmr Singer, 6 cybnder, 5 puusenger toerig... . 00
Oaklimd, 6 cybnder, 5 passenger teing. .......775.00
laymus, 5 pesueger tu=rni.................0
CheWeSt, 5 pasueger lin=ng...............00
E-a 7 ps ...r..oie............... ..7 00Mesa S pasa.ger t~ig......... 0
...w.., ps..,a ..- .......... .
E. .F., Spamssrtuing...............
P..,, d ,.eue.. t..,.................
esu a. s,S-...r.i.,............... ..

60ty isyear&gsmrsse

Henderson-Rowe Auto Co

101W1th onsm. 50


